Standard
. - Package

Tools to nurture leads and close deals.

Starting from day one.

PRICE MONTH 1

$9,750/mo

@ Discovery (Kickoff, Peer Access, & Data Sharing)

@ Messaging Workshop and Matrix Development
@ Target Buyer Personas

MONTH 2

@ Timeline + Project Management

@ Content & Campaign Strategy

@ Social Onboarding

© (2) A-Level Assets -OR- (1) B-Level Asset

MONTH 3 AND BEYOND

@ Timeline + Project Management

@ (2) Blog Posts + (8) Social Posts

© (2) A-Level Assets -OR- (1) B-Level Asset
@ Monthly Newsletter

Choose your monthly sales-enablement assets:

(2) A-Level Assets (1) B-Level Asset

e Sales Slick

e Proposal

e Hubspot Email Campaign
e Powerpoint Deck Update
¢ Website Landing Page

e Blog + Social Posts

+ more./

e Case Study
e eBook
o \Website Page
_OR_ e PowerPoint Deck Template
e Sales Playbook
e GCuide (PDF or Article)

peersalesagency.com
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We are more than an agency.

P E E R We're your partner,
A SALES AGENCY
your colleague,
PeerSalesAgency.com your confidant,
402.214.7196
your peer.
f ¥ in U

We're a multidisciplinary, highly motivated team of salespeople,
marketers, advertisers, writers, and designers wholly focused on

helping growing businesses build their sales funnel.

Now, it's important to understand we're not your typical marketing
agency. In fact, we believe we're the first of our kind. We're actually a
sales agency that uses marketing to help our clients close more deals.
To us, the sales process is magical, and it's the driving force behind

everything we do.

It starts with a simple but holistic approach. We get to know you,
your business, your customers, competitors, and even employees.
This approach infuses our solutions with a strategic purpose: create
opportunities for your sales team to get more touches with their
customers. In other words, we'll give your sales team everything they

need to compete, nurture leads, and close deals.

Peer helped us speak in Finally, an agency who
our customers’ language. understands Saas.

“Peer enables us to present a very professional, The traditional agency model of brand first,

unified, actionable face to the market. They've sales second doesn't meet the needs of our

taught us a lot about how to present ourselves business. We chose Peer because it was

in a way that clearly highlights what we have very obvious they understand Saas and

to offer and how we solve problems.” how ‘buyers’ today think."

Lee Farabaugh, Co-Founder & President Steve Duggar, Co-Founder
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